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Chapter Three Enquiries and Offers Promoting Business RelationsLesson 1 Self-introductionLesson 2 Request for
the Establishment of BusinessLesson 3 An Invitation to the Guangzhou FairlntroductionLesson 4 An
EnquiryLesson 5 An EnquiryLesson 6 An OfferRelationsfor Chinese Cotton Piece Goodsfor Iron Nails  Lesson
7 A Special Offer Lesson 8 Asking for Proforma Lesson 9 Urging the Buyer toChapter Four Counter-offers
IntroductionInvoiceAcceptOfferLesson 10 Counter-offer on Groundnut KernelsLesson 11 Persuading the Buyer
to Accept the Offer  Lesson 12 Declining a Counter- offerChapter Five Orders and Conclusion of
BusinessintroductionLesson 13 (A) An Order (B) A Repeat OrderLesson 14 Sending a Sales
ContractLesson 15 Confirming a Repeat Ord, Lessonl6 Counter-signatureChapter Six Payment Introduction
Lesson 17 (A) Proposing toDays
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